
 
 

Savage Keynotes: 

 Nine Insights for Negotiators and Leaders.  

 Bandits, Rough Roads and Negotiation Insights. 

 I Love Conflict: Why Should You? 

 25 Steps to Your Negotiation Success. 

 Being vs. Doing in Negotiations. 

 Qualities of a Master Negotiator. 

 

 

 

Books, Videos, Webinars, Articles and more by Savage include; 

 Company to Company Dispute Resolution. 

 Perception and How it Affects How We Negotiate. 

 Harmonics: Our Tendencies in Conflict. 

 Conflict in North American Energy. 

 The Realms of Negotiation: What’s Most Difficult? 

 Triage For Conflict. 
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We develop negotiation 
mastery and leadership 
depth with professionals.  
 
 

NEGOTIATION MASTERY: Don’t Settle For Less 

Wanting to find better ways to 

negotiate? 

Frustrated that negotiations are 

difficult? 

Wishing you could create real & 

sustainable value along with strong 

business relationships? 

Wondering how others seem to get 

more? 

 

“David Savage is deeply insightful 

and highly intuitive. He is a skilled 

and highly regarded practitioner 

with a strong sense of ethics and 

values. He has a profound 

commitment to personal and 

organizational transformation and 

can be counted on to be honest, 

resourceful and supportive. I 

recommend him highly.” Ken Cloke, 

Founder Mediators Beyond Borders 

 

 

 

Brought to you by David B. Savage, P.Land, BA 
(Econ), ACC, cofounder of the Global Negotiation 
Insight Institute, founder of the Company to 
Company Dispute Resolution Council, cofounder 
Professional Enneagram Association of Canada, 
35 years successful management experience in 
the Canadian petroleum industry, a leader in 
appropriate dispute resolution since 1993, 
professional coach since 2007 and professional 
speaker.   

Book now: 
dave@savagemanage.com 

http://www.savagemanage.com/
mailto:dave@savagemanage.com

